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A New Outlook on Colorado Real Estate

ABOUT

T H A N K YO U

From the mountains to downtown, and everywhere
in between, our philosophy is simple: clients come
f irst. We believe that if you’re not left with an amazing
experience, we haven’t done our job.

Thank you for the opportunity to equip you with
helpful information regarding purchasing and selling
Colorado Real Estate. We not only specialize in Central
Colorado’s awesome + diverse communities...we live +
play here, too! So, we’ve also included several guides to
help you make the most of living in the Mile High City
and surrounding suburbs...whether you’re a born-andbred local or are just getting to know our beautiful
state, we hope that you will f ind it useful. Want a
recommendation or need a resource? Contact us, we’re
here to help with whatever you might need.

With our extensive knowledge of Colorado real estate,
as well as the Denver Metro area’s many cities and
neighborhoods, you can rest assured that you are
working with some of the most knowledgable and
experienced agents in the business. West + Main’s
commitment is to provide only the best and most
timely information to our clients. We are your go-to
source for Denver area insight and advice.
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SECTION TWO

SECTION TWO

THE HOME
S EL L IN G PROCESS
Get Top Dollar with Top-Notch Marketing

OUR PROMISE
We promise to provide our clients a world-class experience from start to finish and
continuously overdeliver. We promise to provide an exceptional customer experience that will
have every client we work with singing our praises. We want to make sure that the next time
our clients hear of someone looking for an incredible REALTOR®, that our name is sure to
come up. If you’re waving your arms and shouting our name, then we know we’ve lived up
to our promise. Client referrals mean the world to us, because they mean that we made an
impact on our clients’ lives.
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SECTION TWO

S E L L I N G YO U R CO L O R A DO P R O P E R T Y 			
You made a great investment in your Colorado property, and whether
you have owned it for just a few months, or for years or even decades, we
consider it our goal to make sure that you sell it quickly, and for the highest
profit possible. We don’t stop there, though…we also strive to provide West
+ Main clients with a smooth transaction, as little hassle as possible, and a
seamless process with transparent and constant communication.
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SECTION TWO

SECTION TWO

WHAT YOU CAN EXPECT

PRICING + POSITIONING YOUR PROPERTY

EXPERT NEGOTIATION

3.

Honest advice. From preparing your home for sale to
handing over the keys to the property’s new owners, we
are here at every step, bump, and curve in the journey.

One thing we say over and over again is “Don’t trust
the estimate.” Even though Zillow, Trulia and other
Real Estate marketing platforms might pop out a
number for your property, it’s always better to have a
local professional tour your home, consider all of the
factors involved, and run a detailed analysis in order
to make sure your home is perfectly positioned for
the market. Speaking of positioning…did you know
that there are very drastic differences in numbers of
showings, multiple offer potential, and even escrow
timelines depending on which day and week you choose
to list your Colorado property? We keep a close eye on
the statistics, annual histories, and many other factors
in order to make sure that your house hits the market
at exactly the right time - and it’s not the same for every
type of home, neighborhood, or city! Listing at the
non-optimal time can cost you thousands or even tens
of thousands of dollars in potential prof it.

The best contract for your situation might not always be
the highest price…we will help you consider all of the factors
involved so that you not only go under contract but also make
it to the closing table. This might include considering the best
dates + deadlines for your timeline, as well as provisions like
waived inspections or offers that include appraisal gap coverage.
If you need to find a replacement property or would like to
have the option to rent your home back for a few days or even
weeks after closing, that is also something that we consider when
reviewing and negotiating offers to purchase your home.

SELLERS DISCLOSURES

The West + Main Selling Strategy:
PREPARE YOUR PROPERTY FOR SALE
You might keep your home looking like a designer
showroom every day…if that’s the case, great! Let’s put
a sign in the yard and let the showings begin! But, if
you’re like most of the people that we work with, you
have a little work to do f irst. This might involve: •
decluttering + depersonalizing • minor touchups • small
repairs • staging • deep cleaning and, in some cases,
it might even mean some cosmetic upgrades or even
remodeling.
Every situation is different, and depending on your
Real Estate goals, it might take a few days or even
weeks to get your house ready, and that’s totally ok
with us. We have a large network of contractors and
professionals who have done a great job for our clients
and our agents. If you need a recommendation or
referral for a plumber, electrician, painter, handyman,
etc, just let us know, we will be happy to make an
introduction or pass along their information.

NEED TO SELL AS-IS, QUICKLY, OR EVEN
OFF-MARKET? WE CAN HELP WITH THAT
AS WELL.
We are always happy to create a Comparative Market
Analysis for your property so that you will have an idea
of where you stand f inancially. We will also generate an
Estimated Net Sheet so that you can see every line item
and cost involved, as well as your potential bottom line
prof it. Pricing is another important factor.
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4.
BUYER’S INVESTIGATION
Seller allows Buyer to complete all due diligence,
property inspections and reports such as disclosures
and homeowner’s association rules. Often, these
investigations lead to another round of negotiations.

TRANSACTION MANAGEMENT
Once you’re Under Contract, we work to keep everything
on track + moving forward as smoothly as possible. From
important Dates + Deadlines to coordinating with your
Buyer’s Agent, Lender, and the Title Company...there are a
lot of moving pieces + parts involved.

5.
CONTINGENCY REMOVAL
When satisf ied, Buyer removes inspection contingency,
appraisal contingency, loan contingency and any other
deadlines. Once all deadlines have passed, Buyer’s
earnest money becomes non-refundable.

MARKETING MATTERS
Our in-house marketing department is a team of
seasoned professionals who are passionate about
making sure your home’s story is seen + heard by
potential homebuyers. From beautiful f lyers to expertly
crafted property descriptions and photos, our goal is to
target your property’s audience with attention-catching
materials that get doors unlocked. This might include
targeted online advertising, print materials, highlighted
exposure in our widely distributed newsletters, feature
placement on our blog + website, and more. Every
home’s story is special + unique…we can’t wait to tell
yours.

Usually due 7 days after acceptance, but it’s a good idea for
Sellers to get these completed to the best of their knowledge
ASAP.

1.
ACCEPTANCE DATE

6.

All milestones in the contract start from the Date Of
Acceptance which occurs when the executed purchase
agreement is signed by all involved parties.

FINAL WALKTHROUGH

2.

Seller allows Buyer to verify that the property is in
substantially the same condition as when they f irst
wrote the offer by walking the property. This usually
occurs within 5 days of the expected closing date.

EARNEST MONEY DEPOSIT
Also called the “Initial Deposit” is usually due 24 hrs
after acceptance and will be deposited in an escrow
account and applied to the Down Payment at time of
purchase.

7.
CLOSING + POSSESION
Seller and Buyer typically meet at the closing table
to sign all property transfer documentation. Keys are
typically transferred to the Buyer at the closing table,
unless there is delayed possession or a rent-back that
has been agreed upon.
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TO FORT COLLINS

TO BOULDER

SECTION TWO

WESTMINSTER

THORNTON

ARVADA

WHEAT RIDGE

Trust us to tell the story of your home.

We think Colorado
sellers should expect more from their real estate selling experience and we strive to
make the process as easy + smooth as possible.

APPLEWOOD

EDGEWATER

THE WEST + MAIN HOMES TEAM PROVIDES:

More Experience and Expertise

More Negotiating Skills

The combined experience of a team of top-notch agents
and expertise in staging, marketing and negotiation.

T0p-notch pricing and negotiation skills from a team of
experienced agents with extensive knowledge of the Central
Colorado market.

More Services
Assisted home preparation, professional cleaning and
staging, and more.

AURORA
LAKEWOOD

A Better Experience
GLENDALE

Formal seller onboarding process so our sellers always know
what to expect, and assistance at every step in the process.

More Marketing

We Help Buyers Fall In Love

HDR photography, f loor plans and even drone tours
if appropriate, with unparalleled reach and exposure,
including targeted advertising and a strategic marketing
strategy for each property we sell. Custom collateral
designed for every listing by our in-house design team.

We connect emotionally with your target Buyer
through outstanding photography, f loor plans/video/
interactive tours and targeted copywriting. Our goal is
to make Buyers fall in love with your home before they
ever walk in the door.

CENTENNIAL

PARKER

KEN CARYL

LITTLETON
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HIGHLANDS
RANCH

TO COLORADO
SPRINGS

2010 YOUNGFIELD ST, LAKEWOOD, CO 80215
720-299-6635 | hello@westandmainhomes.com

